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[Door to door we cost le

If you Shlp materials drc ind th
&

world you are now face.

With
choice.

.o
conventional air freight. O; there
is Worldwide Expedited P, kage
Service from UPS.

With a logistical breakth ugh
that defies logic, UPS offers aster
that both nore
economical and more predictable.

an 1mportant

shipments are

The key is, we rely on no one byt
ourselves. We pick up your parcels.
We fly them to the USA or Europe on
our own scheduled flights. And we
personally deliver them to their final
destination.

This makes them faster and more
economical than conventional freight
shipments. But, more important, it

ss than conventional

air freight. Door to door we're faster. Door to door

were more predictable. All because we are

Supphe

e

..door to door

also enables us to meet the most
vital need of today's shippers and
consignees: predictability.

So, for door-to-door responsibility,

call UPS on 735 3535

Fods

®

United Parcel Service
As sure as taking it there yourself

For further information, please contact LIPS Parcel Delivery Service Ltd.

Suite 602-610, North Tower, World Finance Centre, Harbour City

Tsimshatsui, Kowloon, Hong Kong
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The Association dispatched a del-
egation to Vancouver and Toronto
from September 27 to October 3. The
delegation aimed to update mem-
bers on the economic situation and
investment opportunitiesin Canada
as well as to show support to the
Hong Kong Festival ‘92 and to par-
ticipate in its events in Toronto.

The delegation was led by CMA
President MrHerbert Liang. Deputy
leaders were Vice-Presidents Mr
Leung Nai Wing, Mr Yip Hing
Chung and Mr Tony Chau. Honor-
ary Presidents Mr C K Choi and Dr
Philip Laialso joined the delegation
asadvisors. Otherdelegatesincluded
Mrs Leung Kok Yok Ling (spouse of
Mr Leung Nai Wing), Mrs Yip Chao
So Wah (spouse of Mr Yip Hing
Chung), Mrs Vilma Lai (spouse of
Dr Philip Lai); Executive Committee
members Mr Samuel Hsu, Dr and
Mrs Lui Ming Wah, Mr and Mrs Lee
Sai Yick; General Committee mem-
ber Mrand Mrs Donald Chow: Sub-
committee Chairman Mr and Mrs
Chao King Lin; members Mr David
Choi, DrDennis Yip, Miss Christine
Lee; CMA Executive Secretary Miss

Rita Tsui and Secretary Miss Chloe
Tam.

Dinner Reception at
Vancouver

CMA Honorary President Mr C K Choi
hosted a dinner reception for the del-
egates immediately after they arrived at
Vancouver on September 27 and intro-
duced to the delegates Vancouver’s first
Chinese Alderman Tung Chan, other gov-
ernment officials, representatives of trade
and industrial associations and leading
industrialists in Vancouver,

During the dinner reception, Mr Chan
briefed members on the economic activi-
ties of Vancouver and its strong economic
and social ties with Hong Kong. He opined
that Asian countries were undergoing
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CMA Honorary President Dr Philip Lai (Central) presents a souvenir to Mr Gordon S Chow, President of VTech

Electronics Canada Ltd. (2nd from left).

rapid economic and industrial develop-
ment. While Hong Kong was one of the
Important cities in Asia, Canada should
pay special attention to this city and de-
velop close economic ties with Hong
Kong. Similarly, Hong Kon
turers should not overlook
Eotential of Vancouver whj

a’s third largest city as w]
to the NGI‘tE Amgica gy
west coast.

MrHerbert Liang echoed thatthe Asso-
ciation always paid attention to the trad-
Ingand investmentopportunities in over-
seas countries. Canada, being a huge
market for Hong Kong manufacturers
was definitely a place which the Associa-
tion would not neglect. He thanked for
the hospitality which Mr Choj and Mr
Chan rendered to the CM A delegates and
looked forward to discussing with rel-
evant government officials and leadin
industrialists on ways of establishing

ﬂoser economic co-operation between
ong Kong and Vancouver.

Meeting with the
Vancouver Economic

Development Offjce

OnSeptember 28 the deleg

sl at
officials of the Economic esmet the

Development

WA - ), 4y |-

Office of the City of Vancouver. They
were updated on the current situation of
Vancouver such as labour supply, immi-
gration trend and the real estate market.
TwoHongKong manufacturers werealso
Invited to speak on their invaluable expe-
rience in investing in the city. Delegates
found the meeting very informative.

Luncheon Hosted by

Business Community
In Vancouver

The Hong Kong-Canada Business As-
sociation; the BC Ministry of Economic
Developmenh Small Business and Trade;
afld_ the Canadian Manufacturers Asso-
Clation, VancouverSection hosted a lunch-
£on for the delegates, in which Mr Herbert
Liang spoke on the topic “Vancouver and
Ho'ng Kong; Oppﬁrtunities in Manufac-
turing Industries”. More than 150 partici-
pants attended the luncheon.

In his speech, Mr Liang said that Van-
couverwas the third largest city in Canada.
It was the western terminus for Canadian
rallway system as well as a pmcessing;
control and service centre for British Co-
lumbia (BC). In the coming years, Van-
couver will continue to develop as Cana-
da’s gateway to the Asia Pacific.

“H W The Business Journal November 1992

“In recent years,
Vancouver has been
an important trading
partner of ang
Kong. An increasing
amount of “made-in-
Hong-Kong’ prod-
uctsisexported to this
city and transhipped
and distributed to
western Canada. We
are aware that some
of this business 1s es-
tablished by Hong
Kong traders who
have immigrated to
this city in recent
years as they have
seen the potential
growth of the domes-
tic market, and more
importantly, the tre-
mendous business
potential in the US
and Mexicounderthe
North America Free
Trade Agreement,”
said Mr Liang.

“ A wide variety of
Hong Kong mer-
chandise, valued
more than HK$5 bil-
lion was shipped to Canadain 1991. They
included foodstuffs, seafood, garments,
fashion accessories, automobile and car
accessories, computers and related prod-
ucts, electronic components and parts,
cassette tapes, Chinese medicine, toys,
gifts and novelties, and household items.
However, these merchandise accounted
for less than 1% of Canada’s total imports
from overseas suppliers. Canada is one of
the countries with the highest real house-
hold disposable income in the world and
has a relatively high population growth
among developed countries. Hong Kong
manufacturers should not overlook such
trading opportunities,” said Mr Liang.
He added that more effort could be putin
pPromoting trade and investment co-0Op-
eration between Hong Kong and Canada.

Section.

Factory Visits
Arranged by
Richmond Chamber of

Commerce

The Economic Development Office of
the City of Richmond and the Richmond
Chamber of Commerce also extended
warm hosPitnlity to the CMA delegation.
They arranged three on-site factory visits
_fDr the delegates to familiarize with the
Industrial development of Richmond.

.
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| THE HONG KONG-C?
BUSINESS ASSOCIA

VANCOLVER SECTION

CMA President Mr Herbert Liang speaks at luncheon jointly hosted by Hong
Kong-Canada Business Association; BC Ministry of Economic Development, Small
Business and Trade; and the Canadian Manufacturers” Association, Vancouver

1. Visit to VTech Electronics
Canada Ltd.

The VTech Electronic dalLtd.isa

typical example of su inves t
of Hong Kong manufacturgrSua Cnada.

The company manufactungs elec

household products and carries out prod-
uct design and development under the
strong technological support of the coun-
try. Finalized designs are then transmit-

ted through cable networks to other over-
seas branches for hands-on production.

2. Visit to Canadian Standards
Association

The Canadian Standards Association
develops safety standards for products
and offers certification and testing serv-
ices to manufacturers in order to guaran-
tee product safety. Its CSA mark appears
on a wide variety of worldwide merchan-
dise as a symbol of quality and reliability.

3. Visit to Alcan Aluminium
Ltd.

The Alcan Aluminium Ltd. produces
aluminium products for industrial use,
such as glass frames and cable wires. Staff
of the company explained to delegates
and showed them how aluminium ingots
were processed into finished products.

After the visits, delegates wereinvited to
a dinner reception jointly hosted by the
Richmond Chamber of Commerce, the City
of Richmond, the BC Ministry of Economic
Development and the Hong Kong Festival
Office. Mayor of Richmond, Mr Grey
Halsey-Brandt, also joined the reception.
He greeted the delegates warmly and
hoped that Hong Kong manufacturers
would pay more attention to Richmond
after the Hong Kong Festival in Canada.

Visits at Toronto,
Markham and
Mississauga

After a full-day visit in Vancouver and

Delegates attend a cocktal reception hosted by the Mississauga Chinese Business Association, with the presence of

ﬁ.*hm::-r' Hazel McCallion (front, 4th from left).
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Richmond, delegates left for Toronto on
September 29. The mayors, government
officials and leading industrialists of the
City of Toronto, Markham and
Mississauga extended warm hospitality
to the delegates. Cocktail receptions were
hosted on September 29, October 1 and 2.

Toronto Mayor June Rowlands hosted
a cocktail reception at the Mayor’s Office
of the Toronto City Hall immediately af-
ter the delegates arrived at Toronto on
September 29. At the occasion, Mayor
Rowlands remarked that the objective of
the gathering was to introduce Toronto’s
business and manufacturing community
to the counterparts in Hong Kong. Close
ties havealready existed between Toronto
and Hong Kong at all levels. The two
cities have much in common, in basic

characteristics as well as in future out-
look.

“ We are both financial centres in our
own geographical regions, we enjoy a
vibrant economy; we rely heavily on in-
ternational trade and, in spite of our ten-
dency to evolve into a service-oriented
economy, we are both determined to fos-
ter our manufacturing base, which is cru-
cial to long-term survival and prosperity.
Great potential exists for further co-op-
eration between our two cities,” said
Mayor Rowlands.

About 100 celebrities in Toronto, in-
cluding city councillors, representatives
of trade and industrial associations, trad-
ers and bankers attended the reception.
President of the Toronto Chinese Busi-
ness Association (TCBA) MsSharifa Khan
addressed the gathering. She warmly
welcomed the CMA delegationand hoped
that closer working relationship would
be established between TCBA and the
Association in the coming years. Mr T H

Chau, Secretary for Tradeand Industry of
the Hong Kong Government and Mr
Francis Lo, Executive Director of ths Hong
Kong Trade Development Council also
attended and spoke at the occasion.

The City Office of Torontoalso arranged
for the delegates a VIP tour to the
SkyDome on September 30. Architect of
the building, Mr Roderick Robbie, led the
tour and explained its structure and fa-
cilities to the delegates in detail. Members
were impressed by the structural design
and convinced that it was a masterpiece
in modern architecture.

On October 1, delegates were received
by Deputy Mayor of Markham, Mr Frank
Scarpitti, and other city councillors at the
Markham Civic Centre where delegates
were briefed on the industrial develop-
ment of the city. Most of the companies
located in Markham are engaged in re-
search and development of high-technol-
ogy such as microelectronics, biotechnol-
ogy, computer and telecommunication
distribution, and robotics. Mr Scarpitti
and other government officialsrecognized
that Hong Kong’s manufacturing indus-
try is restructuring itself to adopt better
advanced technologies in manufacturing
processes. They welcgthed Hong Kong
manufacturers to estgblish research and
development centregfn the city and prom-

1sed to offer possib stap@®@whenever
necessary.

After the meeting, delegates attended a
cocktail reception and visited the Metro
North Business Show at LeParc where

delegates enjoyed seeing the essence of

Ma;kham’s business activities under one
roof.

On October 2, the Mississauga Chinese
Business Association (MCBA) hosted a
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Delegates meet officials of the City of Markham,
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cocktail reception at the Mississauga City
Hall for the delegates. They were warmly
greeted by more than 80 celebrities in-
cluding Mayor Hazal McCallion,. Ms
Teresa Wong, President of the MCBA

told CMA delegates that Mississauga was
undergoingrapid economicdevelopment
in these few years. Local Chinese comm;;-
nity has been moreactive than ever before
in fostering economic growth of the city.
She hoped to establish a close workin o
relationship with the Association so as to
enhance trade and investment co-opera-
tion between the Chinese in Mississauga
and Hong Kong.

Support to the Hong
Kong Festival ‘92 at
Toronto

One of the objectives of the CMA del-
egation was to support the Hong Kong
Festival ‘92 in Canada. In this respect,
delegates participated in the Festival
events,such as the Gala Dinner organized
by the Hong Kong Festival Office, the
Opening Ceremony of Store Promotion at
the Bay Department Store, and the Busi-
ness Seminar of the Hong Kong Trade
Development Council at which Mr
Herbert Liang was invited to speak on the
manufacturing industry in Hong Kong.

Seminar Jointly
Organized by CMA
and TCBA

The Association also jointly organized
a Cantonese-speaking seminar — “ Hong
Knng and Canada: Bridge Across the Pa-
cific “— with the TCBA on October 2 and
was attended by 200 participants. It was
officiated by Toronto Mayor June
Rowlands and President of the Toronto

Chinese Business Association Ms Sharifa
Khan.

At the seminar, Mayor Rowlands said
that Hong Kong was in the heart of a
region which was undergoing tremen-
dous political and economic transition.

“Through the diligence and persever-
ance of its citizens and the pragmatism
and ingenuity of its business people, it
transcended all obstacles to achieve the
present position of economic strength in
Asiaand the world, Without doubt, Hong
Kong is Canada’s partner in Asia. Hong
Kﬂf“g’S unique and important relation-
S_]“P with China, its established business
ties with the rest of Asia and its free

eénterprise system make it a fit with the
western world.

WA A~ i gy, -1~ - The Business Journal November 1992
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«This partnership will work. The North
America Free Trade Agreement, soon to
be a reality, will create a huge market of
360 million with an annual economic out-
put of C$7 trillion. Canada, in particular
Toronto, is well-positioned to serve as the
gateway to North America for Hong Kong
and other Asian countries. As Canada’s
top financial centre and industrial heart-
land, Toronto leads the country in em-
ployment, new building activity, retail
sales, manufacturing and small business
growth. [t also boasts the country’s busi-
est stock exchange as well as its greatest
concentration of banking and financial

services activities.

“Toronto has a host of leading edge hi-
tech industries such as telecommunica-
tions, bio and environmental technolo-
gies and design industries which enjoy
international acclaim. Our sound, well-
regulated financial services system, a su-
perb infrastructure already in place, a
literate, skilled workforce plus our excel-
lent established business links with the
US, make us an ideal partner for Hong
Kong,” said Mayor Rowlands.

At the same occasion, the TCBA ar-
ranged three speakers to speak on the
following topics:

1. Northern Telecom (a telecommunica-
tion company) in Canadaand China;

The success of Etac Sales Ltd. (a gar-
ment manufacturer); and

Toys manufacturing in Ontario, its
marketing, natural and human re-
sources.

Three of the CMA delegates, Dr Lui
Ming Wah, Dr Philip Lai and Mr Donald
Chow also spoke at the seminar. They
reviewed the development of electronics,
textile and garment, and metal products
Industries in Hong Kong respectively,
Introduced co-operation opportunities
with Canadian partners and shared their
Invaluable experience in respective in-
dustries with the participants.

CMA President Mr Herbert Liang made
a keynote speech at a luncheon held after
the seminar. He pointed out that in spite
of the massive investment of Hong Kong
Manufacturers in China and other South
East Asian countries, Hong Kong's manu-
fﬂFl‘uI‘ng industry was still very much
alive and would continue to make signifi-
cant contribution to the economic devel-
Opment of the territory. He said that in-
vestment diversification had allowed
HD.“g KGHg manufacturers to benefit from
an nternational division of labour and to
Capitalize on the comparative advantages

of different regions.

“What was being shifted offshore or
across the border confined to the labour-
Intensive production only. Higher func-
tions such as product design, market re-
search and promotion, product inspec-
tion, quality control and packaging, etc
were still retained within Hong Kong and
administered by Hong Kong manutfac-
turers,” he said.

Mr Liang further said that Hong Kong's
production diversification did not con-
fine only to the Asian region. He pointed
out that Canada has also attragled many
Hong Kong investors to €3
duction facilities in the Y, espe-
cially after the signing ada-US Free
Trade Agreement. There ye Y suc-
cessful ventures and he dnticipa¥gd that
Hong Kong manutacturers would en-
hance their presence in Canada under the
North America Free Trade Agreement.

“As Hong Kong’'s manufacturing in-
dustry is re-structuring from labour-in-
tensive mode to technology-intensive
mode of production, manufacturers now
realize the importance of moving up-
market’ to produce fashionable products
with better quality and higher added-
value. They are willing to input more
capital to increase the technological con-
tent in the production processes, such as
using newly developed materials tor new
products, new machinery and moditied
methods for production. It is well known
that Canada’s manufacturing industry 1s
technology-intensive and is particularly
strong in technology research and devel-
opment. Many technicalachievementsare
developed and Cmn‘mermnll1:-f:ﬂd by
Canada forapplicationinother industrial
settings. [ believe there 15 plenty ot scope
for more c_'n-upemtim*l !'m.:twpen Hong
Kong and Canada, especially 1n+t_hu area
of importing higher nmnumyiurmg_tpclr
nologies to Hong Kong,” said Mr Liang,.

ﬁﬂlﬁwm““ JULTE | — -8 The Business Journal November 1992

CMA Vice-President
Mr Tony Chau (left)
presents a souvenir to
Mr Roderick Robbie,
architect of The
SkyDome in Toronto.

He also opined that businessmen in
Canada should not lose sight of the close
links which Hong Kong had developed
with China and other South East Asian
countries. These economies were experi-
encing rapid economic growth and re-
quired more advanced technology and
equipment to help upgrade their indus-
trial and agricultural production facili-
ties.

“Chinais the largest machinery market
for Hong Kong's machinery exports and
re-exports in which 45% of Hong Kong-
made machinery are exported to China
and 55% of the machinery from overseas
countries are re-exported to China via the
territory. Manufacturers in Canadashould
also see the ample trading opportunities
with Hong Kong and China,” said Mr
Liang.

Conclusion

The goal of the mission was achieved
successfully. The delegation had facili-
tated information exchange and mutual
understanding betweenbusiness commu-
nities in Canada and Hong Kong. During
the seven-day visit, mission members
were updated with the latest economic
situation of Canada and its trade and
ivestment opportunities. Reciprocally,
they were able to explain the current situ-
ation of the manufacturing industry in
Hong Kong to members of the trade and
industrial sectors in Canada. The delega-
tion had received warm hospitality from
regional governments, trade and indus-
trial associations of the city of Vancouver,
Richmond, Toronto, Markham and
Mississauga. Having established mutual
understanding with these parties, the
Association would tighten working rela-
tionship with them in the coming vears
and strengthen its services to members in
Hong Kong accordingly:. |
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CMA'’s Views on
Section 301 Action —
China Market Access

In response to the publication of a pro-
posed retaliation list of US$3.9 billion
Chinese imports under Section 301 by the
US Trade Representative (USTR) Office,
the Association decided to represent its
members to testify for their position at the
public hearing held in Washington DC
together with a written submission deliv-
ered to the USTR. The Association
strongly believed that the proposed 301
retaliations once implemented would
have adverse impact on Hong Kong's re-
exports to the US and requested the US
government not to place retaliatory tar-
iffs on Chinese imports. Any such tariffs
would be counterproductive to US inter-
estin protecting her consumers and busi-
nesses and supporting astable Hong Kong

and the progressive development in
China.

After the US had announced its inten-
tion to retaliate under the Section 301
Action, the Association held meetings
with member-companies in silk garment,
plastics, footwear, electronic and electri-
calappliances sectors on September7 and
10 to solicit their views so as to reflect to
the US the actual situation of Hong Kong
manufacturers who have production lines
operating in China. Moreover, question-
naires were sent to members to collect
information for assessing the adverse
impact on Hong Kong industries in case
the punitive tariffs were to be imposed
and the information collected was com-
piled and presented to the USTR at the

public hearing from September 23 to 25in
Washington DC.

In the submission to the USTR, the As-
sociation revealed that Hong Kong com-
panies were critically involved in the pro-
ductionsin the People’s Republicof China
(PRC) of many Chinese products that were
included in the retaliatory hitlist.

Since the PRC relaxed some of its re-
strictions on foreign investments, this
greatly attracted foreign investors espe-
cially those from Hong Kong to establish
their businesses in China. Moreover, while
there was an acute shortage of labour and
manufacturing space in Hong Kong, in-
expensive labour and land were available
in the PRC. In addition, Hong Kong
companies wanted to develop long-term
economic affiliations with the PRC be-
cause of anticipated economic and politi-
cal changes leading to and after 1997,
Finally, Hong Kong businesses were

24

uniquely positioned to develop produc-
tion facilities in the Guangdong Province
because of its geographical proximity z:mci
its common heritage with Southern China.

Apart frommaking major financial com-
mitments, these Hong Kong companies
also control and manage their PRC opera-
tions. They haveinvested largeamountof
money in the PRC and employed a large
number of PRC and Hong Kong workers
in their PRC factories. Whether these
Hong Kong companies have legal owner-
ship of the PRC factories or not, they still
control the PRC operations because of
their dominant roles in the manufactur-
ing and marketing of the products.

Hong Kong companies supply not only
the capital but also the technology, the
designs, the production equipment, raw
materials, parts and components for
processing, the financing and funding,
the management capabilities, the quality
control, the marketing skills and exporta-
tion through Hong Kong to the US and
other countries. The value added in the
PRC, consisting mainly of labour cost,
typically represents only 15% to25%. The
Inputs are virtually all sourced from
abroad especially from US suppliers.

Retaliationagains
by Hong Kong e
would be counterp
would undermine thr
goals: protection of US gbnsuthers and US
businesses, a stable g, and the

progressive developrfen®Mthe PRC.

important US

Imposition of heavy tariffs on Chinese
products would hurt US consumers
Thes_e.products are used by the averagé
US citizens. Besides, production of these
productsalsoincorporated substantial US
raw materials, parts or components. Rais-
Ing tariffs on such products would reduce
sales, possibly cause retaliation by the
PRC, and injure the US businesses which
supply the materials, parts or compo-
nents and those which rely on the im I;r-
tation and sales of these Products. :

Hong Kongbusinessmen's abii
tinuetheirbusinesses
}s c;:ntlca! In maintaining stability and con-
i enc‘f In Hong Kong, which is a stated
erm US goal. Without the ability to
Operate factories in the PRC profitab]
S{Ung Kong businesses could not grmﬂ'
evelnp_and adjust to futyre p |
changes in Hong Kong an
Kong companies haye shown their ¢

ﬁfgfei ;:L ef-;:};g Iiong and have continyed
€Nnts and operationg

it ’PETc n the

PRC despite of the political uncertainty

: ty tocon-
profitablyin the PRC
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there in the last few years. However, the
proposed imposition of retaliatory tarjff.
on Chinese imports by the US ang the
resulting loss of confidence in US poj.
could welldiminish the confidence of these
members in Hong Kong’s future and Pre-
clude the continuation of their businesg
operations in the PRC. The result could be
increased pressure for capital and entre.
preneurial flight from Hong Kong.

Additionally, the USshould favour con-
tinuation of these Hong Kong-owned and
-controlled business operations in the
PRC. These business operations bring
numerous PRC citizens into direct con-
tact with the operation of businesses based
on western free trade and with the out-
side world. Continuation and enhance-
ment of contacts offers the best mecha-
nismavailable for encouraging long-term
progressive economic and political de-
velopment in the PRC. 3

Section 301 — Beijing
Lobbying Mission

The Association, together with six lead-
Ing trade and industrial organizations,
jointly organized a lobbying mission to
Beijing from September 17 to 18 in respect

of 5ino-US trade negotiation under Sec-
tion 301.

CMA General Committee member Mr
Lam Hok Po and six other delegates met
Beijing's state leaders to exchange views
on the current Sino-US trade relation and
to assess the adverse impacts on Hong
Kong, China and US should the Section
301 retaliatory tariffs be imposed. The
state leaders included Mr Dong Zhi
Guang, Deputy Minister of the Ministry
of Foreign Economic Relations & Trade;
Mr Xie Jian Qun, Vice-Chairman of the
China Council for the Promotion of Inter-
national Trade and China Chamber of
International Commerce; and Mr Sun
Zhen Yu, Director General of the Depart-
ment of American & Oceanian Affairs
and Ministry of Foreign Economic Rela-
tions & Trade, People’s Republic of China.
Both parties hoped that the Sino-US nego-
tiation would come to a favourable solu-
tion in the near future. |

The Hon Ngai Shiu Kit

Spoke on Strategies for
Industrial

Breakthrough

The Victoria Jaycess Ltd. organ-
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. ed a “Forum: Hong Kong Indus-
tries — Strategies for C_he!nge" on
geptember 19. The Association’s rep-
resentative at the Legislative Coun-
¢il, The Honourable Mr Ngai Shiu
Kit delivered a speech in the forum.

In his speech, Mr Ngaireviewed the

development of Hong Kong manu-
facturing industries and the role of
the government. The speech is ab-
stracted and translated as follows.

In face of competitions from the neigh-
bouring countries and severe trade pro-
tectionism adopted by the trading part-
ners of Hong Kong,a comprehensivestrat-
egy on industrial development has been
urged by the industrialists since the 70s.
In response, the government set up the
“Loans for Small Industry Scheme” in
1972 July to assist small enterprises in
obtaining loans from banks. However,
the oil crisis and the worldwide economic
setback in 1973 and 1974 rendered the
least development of the Scheme and it
was eventually abandoned by the gov-
ernment. At that time, the economic con-
nection between the territory and China
was far from coming of age under the
conservative policy in China, therefore,
neither the government nor academia
could suggest the development of Sino-
Hong Kong economic linkage as a solu-
tion for economic problem encountered.

Encountering these internal and exter-
naldifficulties, the government then com-
missioned the “Advisory Committee on
Diversification” tostudy the development
of industry and economy as a whole from
a macro perspective and I was appointed
a Committee member. The report of the
study was completed in 1979 November,
comprising 47 recommendations in 336

pages.

According to the report, further devel-
Opment of Hong Kong manufacturing
Industries would rely mainly on more
advanced industry-supporting facilities
and technological backup services. How-
€ver, due to the lack of overall planning
and co-ordination, manufacturers could
Notindependently participate inthe more
risky investments. Moreover, the need of
governmental commitment in massive
Investmentin technology was inevitnble.
The fiudings of thereportare stillapplica-
ble to the present situation in that a pro-
active and positive role of the govern-
ment in formulating industrial develop-
Ment policy is earnestly urged.

I'would like to analyze the basic princl-
Ples of the industrial policy of the govern-
Tentby quoting a previous incident. I l'}e
Chinese authority and the Atlantic
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Rlchfield. Corporation signed a memo-
randum n 1979 to undergo geophysical
exploration in the southern waters of the
F-imnqn Dao. The largest natural gas field
in Chmf_i was found located in Yinggehai.
The Chinese government had the inten-
tion to include the Yinggehai natural gas
exploration as one of the basic energy
Infrastructural projects under the seventh
Five-Year Planning (1986-1990). It was
widely known that The Hong Kong &
China Gas Co. Ltd. was going to take part
In establishing a 1,050 km long Canton-
Hong Kong pipeline to supply natural
gas for the two regions. Gas users in
Hong Kong were excited (or worried) by
the necessary change of suitable gas burn-
ers to welcome the commission of the
project. The Report of the Advisory Commit-
tee on Driversification advised the govern-
ment to prepare Hong Kong for such a
glant project, by improving transport in-
frastructure, strengthening Hong Kong's
role as the logistic base for opening up the
Nanbhai oilfields, and re-considering the
establishment of oil refining facilities.

Unfortunately, the oil prices slumped
in the international market in 1986 and
the result of further explorationin Nanhai
was disappointing, the project in Nanhz
was consequently halted. Som
proposals of the Report were

scrapped.

The incident gave us a lessogth
if we had a comprehensive plann
outcome would still be unprecgctagre.
Therefore, the non-interventior® policy
could prevent us from mis-allocating re-

sources to a certain extent.

At the present stage, China is planning
to supply Hong Kong with Ym'ggehal
natural gas. Sources indicate that it is the
China Light & Power Co. Ltd. which has
won the supply of natural gas but not the
Hong Kong & China Gas Co. Ltd. It
shows that market competition works

even in our public utilities sector.

To go further, the sij:-.:pl_::u'atior’i oflnqﬁ-
ral gasin Hainan Dao ll"ld‘lCEltEL-i the build-
conomic relationship between
Hong Kong and China. In fﬂ{_:t, 5;:111&? th
adoptionofthe open-door policy in 1;11;;
in the 80’s and the rapid dm-'elmpnilei't of
optimal utilization of Ia{ILi fmd ﬁmjnzl
sources in the two regions, the prob-
L viously faced by Hong Kong
“ndustries were solved.
[n formulating industrial pgﬁllcji,:xri th:
lieve that the goviﬂ‘luﬂt‘.‘:llt511{’:1.1_11._‘ },ln: [:. h
priurity to the economic relationship be

tween the two reglons.

ing up of e

re
lems previo
manufaciuring

d that the “non-inter-

- 1§D
.an be conclude | :
1t el adoption of free mar-

vention” policy, the
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ket competition and the development of
China-Hong Kong economic linkage are
the main components of the government’s
policy on Hong Kong industry. As the
policy is passive in nature, the govern-
ment can avoid making any significant
mistakes. It only offers assistance to in-
dustry through the provision of basic
infrastructural facilities, industrial land
and education. The government, being a
quiet observer, lets the market mecha-
nism determine the survival ofindividual
industries. However, the government
maintains its stand even when the posi-
tive conditions enjoyed by the manufac-
turing industry are fading out and the
economy enters a period of transforma-
tion. There is no everlasting strategy
which can survive without modification,
and we believe that it is the duty of the
government in leading our industries to
future development.

According to previous experience, the
concrete contribution of the government
to industries mainly focused on
infrastructural supports, such as indus-
trial land supply, manpower training,
transport and communication facilities.
Developmental supports mainly limited
to consultancy and research studies which
could never meet the ends of the fast
growing information and technology.

Two incidents could illustrate such de-
ficiency. In the capacity of the convener
of OMELCQO Trade and Industry Panel,
called a meeting on June 22 this year to
investigate the development of our elec-
tronic data interchange system used in
the trading sector. After the meeting, 1
released to the press that the panel in
regard of the development of the projects
was far from satisfied. In fact, we are far
behind our competitorsin term of trading
facilities and this may weaken the re-
sponse and competitiveness of our ex-

_ports.

The delay in the launching of the “Ap-
plied Research and Development
Scheme” is another example which dem-
onstrates that our government is lacking
experience in technological supports. The
scheme was proposed by the Industry
and Technology Development Council
(ITDC) and managed by the Director of
[Industry with the objective to otfer loans
to industrialists inintroducing industrial
technology. The application of appro-
priation for the Scheme has been ap-
proved by the Finance Committee of the
Legislative Council and the application
was originally planned to go ahead in
August this year. However, due to some
legal technicalities, the scheme was post-
poned. From a strategic point of view,
this reflects that the program was cau-
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tiously planned, but practically, the inci-
dent implies that the government has
insufficient experience in the provision
of technical supports. |

Summarized from the above examples,
we can conclude that neither the
infrastructural supports nor the provi-
sion of facilities for industrial develop-
ment offered by the government is suffi-
cient. In particular, the apprehension of
advanced technology, on which the “Strat-
egies for the Industrial Breakthrough”
focused, is imminently needed.

In addition to the government’s pro-
active involvement to improve our tech-
nology, we need every effort from the
community as a whole. With the ‘non-
intervention” policy in Hong Kong, tax
concession for privateinvestmentin tech-
nology seems more appropriate.

In the Legislative Council’s debate last
year, 1 proposed to offer tax concession to
private enterprises to encourage the in-
troduction of advanced technology. The
government rejected the suggestion with
the reason to avoid subsidizing any par-
ticular industries. However, I reiterated
that tax concession was not a subsidy but
was a policy which encouraged techno-
logical advancement, and it worked the
same way as the provision of suitable
industrial land and reliable communica-
tion network. In light of this, I affirmed
that the government should reconsider
the possibility of adjusting taxable profit
and depreciation within the taxation
policy.

Furthermore, the government is quite
conservative in encouraging technology
advancement by tax concession. In gen-
eral, therecipients of donation granted by
commercial institutes are confined to re-
stricted faculties in recognized tertiary

institutes. In other words, a donation

would be entitled to obtain tax allowance
only if the nature of business is similar to
that of the recipients.

It is discovered that in the list of dona-
tion of the Chinese University of Hong
Kong last year, most of the commercial
donationsatisfied the principle of tax con-
cession specified as above; only a small
part of donation did not specify the re-
cipients of donation and the donation to
unrelated faculties could rarely be found.
Theobservation tells us that our tax policy
is unreasonable and discourages commer-
cial donation. It is because technology
achievement usually benefits different
kinds of business, and even the whole
society; restriction on cross-business do-
nation would only limit the opportunity
of getting the allowance.
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CMA President Mr Herbert Liang (front, 5th from right) receives a souvenir from the delegation from Wuhan.

My suggestions in tax concession are as
follows:

1. The installation of hi-tech facilities
could be 100% tax deductible. The
ITDC should be responsible for set-
ting up the criteria for tax deduction.
The citieria should be based on the
level of the technology instead of the
nature of industry concerned;

. Toencourage long-term innovation in
technology, ex lture]

calinvestme
taxable pr

. Reduction of Wriff ifposed on Impor-
tation of hi-tech facilities could facili-
tate technology transfer,

Generally speaking, the “industrial
breakthrough strategy” is made up of
three components: the scientific develop-
ment, the spirit of entrepreneurship and
the market mechanism, Regarding the
roleof the government, it should make an
effort to improve the environment for
technological investment by tax conces-

sion, to enhance its technological knowl-

edge in order to offer guidance to the

Industry, and to establish a stable and

healthy industrial basis ;
Financial Secretary Sp e

has said thatthe “ng : ,,aCIE_Od

egation led by M
1ce-Chairma¥1 011;

Wuhan Standing Committee CPPC, vis-
ited the Association on September 22.
The delegation was received by CMA
President Mr Herbert Liang; Executive
Committee members Mr Yuong Mok
Shing, Mr Lin Fai Shat; General Commit-
tee members Mr Chow Yun Sheung, Mr
Peter Lee, Mr Lee Hung Tong, Mr Paul
Chu, and Mr Steve Lau.

During the meeting, Mr Xu introduced
the currenteconomicand investment con-
ditions in Wuhan. He welcomed CMA to
visit Wuhan in early November as mem-
bers would have a better understanding
on the latest development and invest-
ment environment in Wuhan. 3

Delegation from
Chongqing

A seven-member delegation from
Chongging visited the Association onSep-
tember 18. The delegation, led by Mr X1a0o
Yang, Secretary of CPC Chongging Mu-
nicipal Committee, was received by CMA
Vice-President Mr Yip Hing Chung; Gen-
eral Committee members Mr Choy Tak

Ho, Mr Paul Chu and Mr Chow Lam
Boon.

The aim of the delegation was to 1M
prove the economic relationship between
Hong Kong and Chongging. During the
meeting, Mr Xiao introduced the invest-
mentenvironmentand the latest economic
development in Chonggqing and called
for a closer ratationship between the AS-
sociation and Y F International Limited,
State-owned enterprise in Hong Kong

b

Promoting investment in Chongging:
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Delegation from Hubei

A 16-member delegation, led by Mr
Han Hong Shu, Deputy Governor of
Hubei Provincial People’s Government,
visited the Association on September 7
.nd was received by CMA President Mr
Herbert Liang; Vice-President Mr Leung
Nai Wing; Executive Committee mem-
bers Mr Lo Chin, Mr Wong Ping Sai, Mr
Liu Yu Ting; General Committee mem-
bers Mr James Cheng, Mr Lee Chung
Chiu, Mr Paul Chu; and Executive Secre-

tary Miss Rita Tsul.

Atthe meeting, Mr Han said that Hubei
could provide a satisfactory investment
environment, in which the electricity sup-
ply, transportation and communication
infrastructure ranked high among all
placesin China. Headded that there were
currently more than 800 enterprises with
foreigninvestments in Hubei. Hong Kong
and Macau, having established their part-
nership with Hubei for a long time, have
been injecting investment into Hubei
which represented more than 70% of the
total foreign investment of the province.
Mr Herbert Liang responded by saying
that economic ties between Hong Kong
and China would expand from coastal
areas to inland areas and all places in
China. He said that Hong Kong manufac-
turers were interested to know moreabout
various placesin China, particularly those
Inland areas like Hubei. Aiming at pro-
viding updated information to CMA
members and at the invitation of Mr Guo
Shu Yan, Governor of Hubei Provincial
People’s Government, the Association,
according to Mr Liang, would organize a
delegation to Hubei in November. |3

Visit by the Central
Institute of Socialism

A four-member delegation from the
Chinese Central Institute of Socialism vis-
Ited the Association on September 8. Led
by Mr Ren Tao, Deputy Head of the Cen-
tral Institute of Socialism, the delegation
was received by CMA President Mr
H‘-’Fbert Liang; Vice-Presidents Mr Leung
Nalwingf Mr Chan Wing Kee, Mr Tommy
Zau; Executive Committee members Mr
Graham Cheng and Mr Liu Yu Ting.

Both parties exchanged views On the
!atESt €conomic development in China,
Including Jand and properties sales and
the Eighth Five-Year Plan. It is believed
that Ching will maintain steady economic
8TOWth in the coming years and the living
Standard of the people will continue to
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Delegation from North
Sulawesi

~ A2l-memberdelegation from the Prov-
Ince of North Sulawesi, Indonesia visited
the Association on September 11. Led by
the Provincial Governor Mr C]J Rantung,
the delegation was received by CMA
President Mr Herbert Liang; Vice-Presi-
dent Mr Tony Chau and Executive Com-
mittee member Mr Lee Sai Yick.

Atthemeeting, the delegatesintroduced
the investment environment and the fu-
ture infrastructure planin North Sulawesi.
They also invited CMA members to visit
and invest in the province. b

CMA to Strengthen
Ties with Inland Areas
in China

CMA President Mr Herbert Liang re-
vealed that the Association has recently
increased the number of area committees
responsible for liaising with variousareas
in Mainland China, so as to extend the
coverage to all areas in China.

Mr Liang was speaking at the rec
of a business introduction sessl
by Henan Province and Zhe
on September 1. He said, 4
tion will keep on develop:
with coastal areas in China,
with inland areas will also

ened.”

Early this year, in order to strengthen
the economicand tradetiesbetween Hong
Kong and the rest of the world, the Asso-
ciation established eight area committees
responsiblefortheliaison wiork with trade
and industrial organizations of other
places. In view of the close ties between

{e » Central In
Deputy Head of the Centrat InsHERE & 2
P;t{:::':ﬂ'ru‘ Mr Herbert Liang (6t from right).

ember 1992

Hong Kong and China, the Association
then established the Northern China Com-
mittee, the Eastern China Committee and
the Southern China Committee. Subse-
quent to the further implementation of
reforms in China as a result of Mr Deng
Xiao Ping’s trip to southern China and
remarks made throughout the trip, some
inland areas have also sped up the pace of
reforms and opening. The Association
recognized the need to increase the
number of area committees for China, so
as to establish ties with all places in China
and to further facilitate economic and
trade co-operation between Hong Kong
and China.

Currently, there are four CMA area
committees dealing with liaison work in
China. They are the Northern China Com-
mittee, the Southern and South-Western
China Committee, the Eastern and Cen-
tral China Committee, and the North-
Eastern and North-Western China Com-
mittee.

“The Association will keep on making
efforts to explore more places in China
with investment potentiality, to further
assist Hong Kong manufacturers to in-
vest in these places, and to contribute
towards even more closer economic and
trade co-operation between Hong Kong
and China,” said Mr Liang. He added
that Henan Province was an ideal place
worth investing by Hong Kong business-

MeI.

Henan Provinceis situated in the central
part of China. It possesses an abundant
supply of natural resources, convenient
transportation and industries of various
kinds and scales. Henan has a well-devel-
oped commercial sector, and is a centre for
the flow of people, materials and informa-
tion within China. Sufficient labour sup-
ply is another advantage which presents a
promising future to the development of
trade and industries in Henan. 3

stitute of Socialism, Mr Ren Tao (6th from left) presents a souvenir to CMA




Safety and Health For
Metal Products
Industry

Accidents frequently occur in the metal
products industry which is one of the
machinery-intensiveindustries. Themain
cause of accidents is workers stepping on
or crashing with obstacles. Besides, ma-
chinery itself and manual relocation of
goods have also caused a lot of accidents.
However, most of the accidents can be
avoided by practising operational safety
methods and providing suitable protec-
tive covering of machines. The following
points are good references for the operat-
ing workers in avoiding accidents.

1. All machinery operators must know
how to safely operate the machineand
newly installed safety equipment.
They should have thorough under-
standing of the danger which might
arise from operating the new machine
and the dangerous parts of the ma-
chine;

. When the machine is working, there
should be no cleaning or adjusting of
the dangerous parts of the machine,
and if necessary, the machine should
be switched off first;

. Pay full attention during the opera-
tion;

. Working area must be clean and tidy
and free of obstacles;

. Use sweeper/broom to clean up rub-
bish instead of condensed air jet;

. Repairand maintenance of machinery
must be handled by qualified worker;

. Operators must seek help from super-
visors or other skilled workers for any
queries on operating the machine;

. Workers must be equipped with safety
facilities, such as protectors for ears
and eyes, provided by the employer;

. Do not wear gloves while operating
machine because gloves can easily be
twined by the running machine. How-
ever, gloves must be worn when car-
rying heavy load or coarse materials;

10. Do not leave machines running unat-
tended;

11 Worke:'rs havetobetidily dressed when
operating the machine; do not wear
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a5 scarfs, laces, TIngs;

etc., to avoid being twi'necl by the lmz}-
chine; workers must tie up long hair

and wear protective cap;

accessories such

12. When working with moulding ma-
chine, operators should not always
leave their feet on the control panel to
avoid accident arising from pressing
on the panel by mistake;

13. Never try tostop the machine by using
any parts of the body;

14.1f irregularities like smoking, Strange
odour and sound occur, switch off the

power immediately; and

15.1f chips are produced and emitted

during operation, eye-protector or pro-
tective screen must be worn.

(Source: Occupational Safety and Health
Council) 3

Materials Technology
Directory

A directory, ly ghe Materials Tech-
nology Directorifgyghichilists Hong Kong's
education-bas rtise in materials
technology, hasé#eey published by The
University of Hong jKofe in 1992 June.

The directory cofftaiffs the names of 68
academics from six¥ertiary institutions in
Hong Kong, including City Polytechnic
of Hong Kong, Hong Kong Baptist Col-
lege, Hong Kong Polytechnic, The Chi-
nese University of Hong Kong, The Hong
Kong University of Science and Technol-
ogy and The University of Hong Kong.

- The dir_ec:tqry starts with a keyword
index which is an itemized list of tech-

niques, materials, processes and applica-

tions in which Hong Kong tertiary insti-

peoplewho can hel

A staff Information section is also in-

ciu;:led, whichllists individual academic
statf from a wide range of departments

E?;:ll;; ezﬁigeering, Physics and applied
; dI€ prepared to carry o

.; u
consultancy work, together with the};r ar-t-

[
LU LH “JULZ5E |-} The Business Journal November

According to Dr George W Greene
the Department of Mechanical Engineer.
ing, University of Hong Kong, Materia|s
technology is not currently widely recq g:
nized in Hong Kong and it is not likely i,
the near or distant future to develop ney,
materials itself. However, as a user of
these materials, there is a very large need
for materials technology specialists ip
Hong Kong. The aim of publishing the
directory is to make relevant expertise

already existing in the polytechnics and
universities more readily accessible in

Hong Kong.

The directory is now available for sale
at HK$50 (postage inclusive per copy).
Interested members please contact Mr
Fred Li, Industrial Liaison Officer of The
University of Hong Kong, at tel no. 859
7039. Y

City Planning 1n
Shenzhen

Accordingto the international and
local economic development plan
and the speciality of Shenzhen, the
city will gradually turn 1nto a com-
mercial, financial and high techno-
logical industrial area. By the year
2000, Shenzhen will have a popula-
tion of three million people. With
support from the Pearl River delta,
Guangzhou and Hong Kong, it will
become the leading external trading
and financial centre. Furthermore,
being the connection point of all
major transport systems, it will defi-
nitely become the gem of southern

China.

City planning strategies

The development of Shenzhen depends
very much on the development of Hong
Kong and the Pearl River delta. In recent
years, Hong Kong's developmental strat”
egy has been changing rapidly 1n C.,rder 0
adapt to the international economic Elﬂrl;
ronment. According to a report issued b.}#
a Stanford research centre, Hong_ Kong l;
playing three major roles: working P?iq
ner with China and a high-value ﬂL_i‘- =5
industrial centre, local and intel‘ﬂ_ﬂt"““m;
financial centre, and a commercial nn;
technology transfer centre. The 1““}.131]
intensive processes of high tuchnok}g’:fn
productions will move Into Hi‘uth'ﬁjlv
China. While Hong Kong 15 x'eﬁpﬂ'ﬂ"SLEt_’
for the design, information and n-u:ill" for
ing of products, China is responsi’’e
the supply of technology and laboul:

: e e Of 1Ok
Hong Kong is the main sOUICE
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vestments in Shenzhen. It intro-
hvolume of technological equip-
mentint{)China.Fux:the_'rmore, itprovides
connection with major international mar-
rets and helps China develop overseas
markets. [n return, i_She:nzhen provides
Hong Kong with basic resources such as
food products and other daily needs. For
the benefits to both places, Shenzhen has
to strengthen 1ts development in the fi-
nancial, commercial and technological

sectors.

Eign iﬂ_
duceshig

Because of its superb location and rich
natural resources, the Pearl River delta
becomes one of the three main areas open
for economic development. This region
includes seven cities namely Foshan,
Jiangmen, Zhongshan, Dongguan,
Guangzhou, Zhuhaiand Shenzhen. Other
major counties include Shunde and
Nanhai. The total area is 43,399 sq km and
it is the direct backup area for Shenzhen.
Thedelta has great developmental poten-
tial and plays an important role in the
future development of Shenzhen. There-
fore, in the future planning of Shenzhen,
it has to consider the development in
Hong Kong and the delta region.

All strategic planning has to consider
its impacts on the natural and artificial
environment of the area. Shenzhen, being
the nucleus of development in southern
China, will further develop to the west,
the north, the east and the whole province
In different stages.

Main areas for development in
the next ten years

Futian Areas

Being the centre of the special economic
zone, it will become the nucleus of city
Planning in Shenzhen. According to the
Shenzhen economic development strat-
€gy In city planning and the second ‘ten-
year national economic development
strategy’, Futian would be developed into:

1. alandmark city of the 21st century;
2. financial, commercial and trading,
communication, sales management,
science and technology and residen-
tial centre; and

-+ the international window to the Chi-
nese economy and culture.

t] T City planning of Futian city shows
t'mt Shenzhen is becoming an interna-
‘Onalcity. The detail planning is going on
at present,

Futian city occupies 4,000 sq km and 1ts
POpulation is 110,000. The total build-up

area is 12,220 million sq km,

Shenzhen Bay

g [t is of superb geograghic location and
15 a scenic area in the region. Its total area

s 10.90 sq km and the population is

150,000. Total construction area is 8,000
sq km.

New reclaimed Qianhai area

The total area is about ten sq km. It will
be developed into a support centre for the
port, 1e cargo and transport, industry,

tracle and service centre. Detail planning
IS IN progress.

(This article is extracted and translated
from a paper presented in the Seminar
on Urban Planning in Hong Kong and
Shenzhen by Mr Sun Ke Gang, Deputy
Director, Shenzhen Municipal Planning
and Land Bureau.) .y

Seminar on Voltage
Upgrade for Industrial

Users

The Association jointl
a seminar on Voltage
Industrial Users with
and Mechanical Serviges
ment, the Chinese Genera
ber of Commerce, the Fed
Hong KongIndustries, an th
Kong Chamber of Confmerce on
September 21 at the Studio Theatre
of the Hong Kong Cultural Centre.

Background on voltage upgrade

The Hong Kong government has intro-
duced the legislation in 1990 regarding
theupgradeof the existing supply voltages

L
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at 200V AC single phase or 346V AC
three-phase to 220V AC single phase and
380V AC three-phase respectively in six
years’ time. The main reason is that since
Hong Kong is an international, commer-
cial and economic centre, it would be
beneficial to adapt to the international
standard.

Voltage upgrade was divided into two
phases. Phase one is from 1990 May to
1992 August which concerns the installa-
tion within government buildings. Phase
twois from 1992 November to 1996 which
concerns theinstallationin private as well
as government buildings.

Highlights of the seminar

Speakers from the Electrical and Me-
chanical Services Department(EMSD), the
China Light & Power Co. Ltd. and the
Hong Kong Institute of Engineers (HKIE)
expressed their views regarding voltage
upgrade.

Speakers from the EMSD gave an over-
view of this voltage upgrade exercise and
their experience obtained during their in-
houseinstallation program. It was pointed
out that minor inconvenience might oc-
cur during the initial period, but the pro-
gram would benefit users on the long-
term basis.

Theactual upgrade program/schedule
would follow closely the maintenance
programs of the two electricity compa-
nies in order to avoid inconvenience to
customers. The Supply Voltage Advisory
Committee would closely monitor the
program to ensure smooth progress of
the plan.

The EMSD emphasized that there was
no need to rewire the existing installation
equipment and the electricity companies
would notify individual customers well
in advance of the upgrade.

Speaker from the
Electrical and
Mechanical Services
Department speaks at
the Sentinar on
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The proposed Electricity Supply
(Amendment) Regulation enables the
Director of the EMSD to authorize the
supply of electricity at the present voltage
toa particular electrical installation either
until a specific date or continuously if itis
not practicable to convert it to the new
voltage.

Benefits of voltage upgrade

Once the voltages are upgraded, indi-
vidual users no longer need to design
electrical equipment specially for the lo-
cal market. Itallows better choice of equip-
ment for the consumers. Since a large
percentage of equipment bought in the
market is already of the proposed volt-
age, voltage upgrade will improve the
equipment’s performance, efficiency and
life expectancy. The voltage upgrade will
increase the maximum capacity of the
whole electricity system. Because of this,
industrial users can actually delay their
investments in increasing their electrical
installation capacity.

Government'’s experience in
voltage upgrade

In 1989, the government conducted a
survey in five government buildings. It
studied the effects on the performance of
electrical equipment, monitored changes
in power consumption and the occur-
rence of any other adverse effects.

In regard to the performance of equip-
ment, it did not lead to apparent dam-
ages, malfunctions or irregularities of
equipment.

Results indicated that total power con-
sumption increased by 2.5 to 5.2% in the
surveyed buildings. However, it could
not be concluded as the sole effect of
voltage upgrade because a lot of new
office equipment had been installed dur-
ing the period of the survey.

Survey on factory buildings indicated
that voltage upgrade did not cause any
fire hazards. Also, voltage upgradeshould
not have any adverse effects on lifts or
escalators. However, for better control,
minor modifications could be made dur-

ing regular monthly maintenance pro-
gram at no extra cost.

During phase one of the voltage up-
grade exercise, no special technical diffi-
culty was found.

Conclusion from the EMSD

Until now, the results of all testing and
survey greatly supported the voltage up-
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grade. Users could easily realize the ben-

efits once they found better efficiency 1n

their equipment.

Voltage upgrade might leqd to a short-
term inconvenience but it will be benefi-
cial to Hong Kong in the long run. Users
could obtain more information through
the promotional activities of the govern-
ment and the enquiry hotlines of the two

electricity companies.
Conclusion by the HKIE

From a long-term point of view, volt-
age upgrade could lower the wear and
tear of electricity supply wiring, increase
the efficiency of electricity transmission
and the convenience in the design of elec-
tricity equipment, improve efficiency and
save energy.

Most electrical equipment could con-
tinue to work safely after voltage up-
grade. However, voltage upgrade might
cause damages to some equipment be-
cause of design problergs. Concerning
] ' ,it §as advisable to

ok the point that
voltage upgrade mighht increase power

consumption. In tha Eﬂif the supply

circuits were alreadynsfficient or over-
loaded in capacity, t ture increase
within the circuits arfli the lowering of the
insulation ability mi®ht be resulted. [

Precautions on Theft
by Stolen or Forged
Cargo Document

Due to several recent cases in which
large amounts of valuables were with-
drawn by criminals from the container
terminal, godown and victimized com-
pany using stolen or forged release order
Of cargo receipt, the Regional Crime Pre-
vention Office of New Territories reminds
manufacturers on the following points:

1. Revie:w the existing procedures and
practicesinrelation to cargo handlin
In particular safe custody of relate%
documents and blank forms, Itis noted
thqt SOme companies adopt a casual
attitude and very often place the;e
mportant documents at the “letter
boxes” atopen air trucking carparks i
order to suit the convenjence of driJ-l
ers. This is indeed an Invitation to ¢
criminals, Similarly, leaving thejag

;}0§uxnents In the goods vehicles IS an
extremely risky decision .:
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2. Asfaraspossible, thedriver’s identity
should be verified and recorded g,
that he can be traced if anything goes

Wrong.

. Itis suspected that a certain d egree of
inside information was exposed in the
above stolen cases, such as delivery
schedules and the location of storage
place. This should be restricted tqo
need-to-know basis.

For further information or enquiries,
please contact MrStanley Wong, Regiona]
Crime Prevention Officer of New Territo-
ries at tel no. 650 7361. 'y

Education & Careers
Expo 93

The Labour Department and the Hong
Kong Trade Development Council will
stage the Education & Career Expo "93
from 1993 February 18 to 21. The Expo
will consist of two sections — the educa-
tion section and the the career section.
They will present first-hand information
on education and careers opportunities
respectively. The Expoaims to help young
people and job-seekers better plan their
future. It will also be an opportunity for
employers to publicize the wide range of
careers they offer and to recruit young
talents of Hong Kong. The event now
welcomes local enterprises to participate
by becoming one of the exhibitors. Inter-
ested parties please contact the Careers
Advisory Service, Labour Department, at
16/F Southorn Centre, 130 Hennessy

Road, Wanchai, Hong Kong or at tel no.
835 2044. 3

Unemployment
Statistics

Theseasonally adjusted unemplo yment
rate for 1992 May to July was 2.1%, cOm-
pared with 2.5% for the three months
ending 1992 April and 2.3% for the same¢
period a year earlier.

The seasonally adjusted number of UI”
employed persons in 1992 May 1O JUI};
was 59,600, compared with 70,300 11 the
three months ending 1992 April, t
65,900 in the corresponding pﬁ‘l'i“d Iqh,
year, |

1992
May-Jul

Unemployment rate 21%
Unemployed persons 59,600
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Business Performance
in the 2nd Quarter

According to the Report on Quarterly
Business Survey released by the Census
and Statistics Department, manufactur-
ers generally experienced an improve-
ment in the general business situation in
the second quarter of 1992 when com-
pared with the first quarter of the same
year.

Firms in the food, beverage and to-
bacco industry found the business situa-
tion in the second quarter of 1992 similar
to the preceding quarter, although im-
provement had earlier been speculated.
Increased worry on the problems of high
wagerates and high materials prices were
reported. Although improvement in the
business situation was found in the tex-
tiles industry, it was not as good as ex-
pected. On the other hand, the watches
and clocks industry, which had earlier
expected the business situation to remain
the same, actually experienced an im-
provement in the second quarter of 1992.

In the second quarter, the report indi-
cated that firms in the manufacturing sec-
tor generally experienced an increase in
capacity utilization when compared with
the preceding quarter. For individual in-
dustries, views on the general business
situation and reports on capacity utiliza-
tion in the second quarter of 1992 were
generally compatible. However, firms in
the food, beverage and tobacco industry
reported that the general business situa-
tion had remained the same although ca-
pacity utilization had increased in the
second quarter. This was partly attribut-
able to the building up of stocks in the
summer season. On the other hand, a
lower-than-expected proportion of firms
in the textiles, the printing and the plas-
tics industries experienced an increase in
capacity utilization in the second quarter
0f1992. Inregard to the expectationin the
third quarter of 1992, firms in most manu-
facturing industries surveyed anticipated
a higher level of capacity utilization. For
individual industries, speculation on the
general business situation and capacity
utilization were compatible.

During the quarter, firms in the manu-
facturing sector generally encountered the
common problems of high wage rates
and price competition. During the past
few quarters, high wage rates emerged as
the most widely reported problem in the
sector. The problem was particularly
prevalent in the printing, the electrical
machinery and appliances, and the
watches and clocks industries. The prob-
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Industry

92 2nd quarter
(in terms of months)

% change over
92 1st quarter

% change over
91 2nd quarter

All manu- _ 4,50
facturing industrnes

4.85
Wearing apparel

2.36
Textiles

3.83
Plastic products

4.46
Fabricated metal products

: 5.56
Electrical & electronic products

3.96
others

Orders-on-hand of manufacturing industries

lem of insufficient business orders, which
seemed to have somewhateased off in the
electrical machinery and appliances 1n-
dustry, had become more widely reported
in the watches and clocks industry. The
problem of high labour turnover had alle-
viated considerably in the printing indus-
try. On the other hand, the problem of
high material prices was becoming more
serious in the plastics industry.

As regards the busingss pr
the third quarter of 19924 &
vidual manufacturing

the wearing apparel anti%hg textiles in-
dustries, anticipated the bufiness situa-

tion to improve over the sefo: arter
of 1992. In particular, an o él&jfming
proportion of firms in the pfas®cs indus-
try looked forward to an improvement in
the third quarter of 1992. In contrast,
firms in the wearing apparel and the tex-

tiles industries expected the general busi-
ness situation to remain the same. Y

Orders Position in the
2nd Quarter

According to the monthly survey re-

L “IULZSE | ) The Business Journal November

sultsreleased by the Census and Statistics
Department, the average volume of or-
ders-on-hand in the second quarter of
1992 increased by 0.7% and 1.6% when
compared with the previous quarter and
the same quarter in 1991 respectively.
The results were obtained from the 200
largest manufacturing companies.

Compared with the preceding quarter,
the average volume of orders-on-hand
increased significantly in the plastics in-
dustry, with an increase of 12.3%. Except
the textiles industry which decreased by
2.9%, industry categories like wearing
apparel, fabricated metal products, elec-
trical and electronic products and others
all showed slight increases.

When compared with the same quarter
in 1991, the textiles industry showed no
change in orders-on-hand while indus-
tries suchas wearing apparel, plastic prod-
ucts, fabricated metal products, electrical
and electronic products all showed mod-
erate increases.

The average volume of orders-on-hand
is measured in terms of the number of

months and refers to orders outstandingas
in the period of the reference quarter.

1992
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Reader’s Suggestion to
MDC Management
Case Study

Mr Ho Yiu Hon, Marketing Devel-
opment Manager of Weiss Cleans-
ing Supplies Ltd. suggested solu-
tions in respect of the management
case study published in the August
issue of The Business Journal. The
case concerned the dissatisfaction of
a company secretary on the practices
of the Sales Manager, Mr Lai, In
handling complaintletters and calls.
Mr Ho’s solution is briefed as fol-
lows for readers’ reference.

Tl g i i ; E {1 ik
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Dubai

Already well established as alead-
- ing industrial, commercial and trad-
ing centre in the Middle East, Dubai
offersunrivalled attractionsasabase
for doing business in the booming
markets of that rapidly developing
region.

Recent international economic
development points to a new era of
growth and opportunity for compa-
nies operating in Dubai. Trade, in-
vestment, construction activities and
other indicators are on a sharply
improving trend. Likewise, rising
costs in the Far East and other mar-
kets have highlighted Dubai’s at-
tractions as a place of opportunity.

Geography

Dubai is located on the southern shore
of the Gulf in the south-eastern part of the
Arabian Peninsula. With an area of 3,885
sq km, Dubai is the second largest Emir-
ate and ranks as a leading port and com-
mercial centre among the seven United
Arab Emirates (UAE). The 640,000 popu-
lation in Dubai speaks Arabic and Eng-
lish is widely used in commerce.

Economy
Dubai’s prosperity is largely based on

oil, which was first discovered in 1966.
Nowadays, the Emirate’s economy is

34

Should the Company Secretary act
differently, and how?

The Company Secretary should seek
Mr Lai’s oplijnioi;s in handling the com-
plaints letter and calls. She should setup
a small group to classity the complaints
and messages as well as assist Mr Lai in

: . ; e
handling the piled up complaints. In
addition, it was suggested that Mr Lai

should acquire a mobile telephone or
pager to strengthen the communication
with the clients and the company.

What do you think was going on in Mr
Lai’s mind?

As a sales manager, Mr Lai should

much more diversified than others in
UAE. Manufacturing industry becomes
the major force in the economy. Trade,
commerce,construction, gnanceand other

amounted to

US$11.1 billionin1 ease 0f15%

from the previou
Business conditions

In Dubai, the authorities have deliber-

ately sought to create an atmosphere
which is conducive to business. The com-

PROVIDENCE BAY
LONDON

Dubai ranks as one of the world’s leading entrepots,

WA M 2

mainly deal with the sales duties but
the services for the clients. Mr Lai m;i eht
consider that the handling of complaint
letters and calls was only office duties.

Does this case have any lessons to
you?

The management in this company is
poor. Mr Lai was the Sales Manager and
thus his main duty was to achieve a satis-
factory sales performance for the com-
pany. The Company Secretary seemed to
convey the commands only and was un-
able to give practical assistance and sup-
port to Mr Lai. This might be a risk to the
company as the Sales Manager was not
appropriate for the post and the Com-
pany Secretary did not know how to give
assistance in handling the problem. |3

mercial environment is well ordered and
at the same time avoids being unduly
restrictive. As a result, Dubai offers busi-
nessmen operating conditions which are
among the most liberal and attractive in
the region.

There are many options open to inter-
national companies seeking to establish a
presence in Dubai. They range from the
possibility of setting up a major, wholly-
owned business venture in the Jebel Ali
Free Zone, to opening a representative or
branch office, appointing local agents or
establishing a limited liability company
with majority ownership (51% participa-

" s 23 a 1992
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E nationals. However, Dubai

+ does not encourage the es-

artnerships-en-commen-

. -onsing and Commercial Reg-

dam'-ThegeC;;rtmgent of the Dubai ME-

i tmir,: and the Ministry of Economy

Con)-:merce are twp authorized bod-
any licensing.

opportunities for regional
offices

Under its pro-business government
olicies and being one of tlﬁ1e most liberal
regulatory environments 1n _the Gulf re-
ion, Dubai is an ideal location for a re-

gional headquarter office.

There is no corporate tax in Dubai. "l_"he
exceptions are imposed on oil-producing
companies and branches of foreign banks.
Likewise, there are currently no personal
taxes. Nevertheless, the fee levied by
Dubai Municipality for issuing or renew-
ing licences can be regarded as a local
business tax, calculated at 10% of a com-
pany’s annual rental for office premises
and 5% of the annual rentals for staft
accommodation. Import duties are very
low, with exemptions on categories of
product for food and medical use, build-
ing materials and items destined for the
Jebel Ali Free Zone.

There is no exchange controls in the
UAEand its currency, the UAE dirham, 1S
freely convertible.

- Thesophisticated service sector, includ-
Ing international hotels, banks, account-
ancy firms, advertising agencies, consult-
ants ete., provides full support to compa-
nies in Dubai. Efficient local and global
telecommunications are readily available
for today’s business operation.

llHﬁwever! f‘f"'eign CDmpanies are not
allowed to own land in Dubai. All prop-

€rties must be rented or leased for busi-
1€SS purposes.

The Jebel Ali Free Zone

inghe J,Ebel Ali Free Zone,' a 'lDQ sq] l«:‘m
UStrial park, was established in 1985.
cant to offer overseas companies the
a’?;ti]fI;l]Ck'age of i‘n vestrpent ‘incenti'?fes
PFGVidEe glitne Mld'dle East, 1ts cruﬂtlt‘fn_a
BDVEI'nIS ; Eflear Evu‘iencu of the l:.)u,bﬂfl
hﬂtiﬁln?}? llt-s C(Hnnn.tn*nerft_ltn Fhe 1n_tul:
Ecm‘tmfnuatlﬂ“ and dwerﬂll'_watmn of t'h‘t‘
Oberate e Curr_‘?ml)’, over 360 companies
In the Free Zone.

S :
trﬂteg": Position

Tl . .
1€ Jebel Ali Free Zone, incorporating

SAUDI
ARABILA

SUDAN

ETHIOPIA

Jebel Ali Port, is centrally located in the
Gulf region and is well-connected with
the Arabian market by a comprehensive
network of well-paved roads.

Within the Free Zone is a harbour capa-
ble of handling any class of ships. There
are 67 berths, over 15 km of quay and a
container terminal with the most up-to-
date handling equipmenf. Companies ;:'an
also import/export g ds through Fort
Rashid, some 35 km ,in Qubm itself.
This port has 35 b cluding a n_u:rdIC
ern container t et time 1S Dt
importance, Dubai I tern tional Alrlp.or’
can provide well organize an

dling facilities.

Free Zone licences

Companies accepted for operation i

the Free Zone will be granted one ot‘;lm
three licences : General, Special {i]l 1_;1»
tional Industrial licence hiv ihtL Mt:;:uir
. 4 whilsta compx
1 Timences are valid whilstac '
These licences al ‘ AT
4 ‘Tee 40nc
qirrent lease from the b1
y1ds a current ! :
lf]\[ thority and are renewable annually as
u . reneya’
long as the lease 15 in force.

Incentives for investing

offers a number

1aTohel Ali Free Zone ; -
['he JLhLl Alil These include:

2 « ,- P w 1‘;‘
of incent1ves to investor:

v foreign ownership;
1. 100% foreign OWI P,

" ' t duties;
Exemption from all import ¢

' o~ ~ital and prof-
100% rupnlrintum Of mpltal and |

1ts;

ation, as

" . A t*]\
01 yorate ‘ 28
om Otk with the

sreedom T B
Freedo hout Dubat,

;1111.11im'l throug

AR omber 1992
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added bonus of a 15-year guarantee in
the Free Zone;

Abundant inexpensive energy;

Simple and efficient recruitment pro-
cedures ensuring the availability of a
competitive workforce of the required
level of skills and experience; and

A high level of administrative support
from the Free Zone Authority.

Commercial support

Apart from the facilities of its superb
communication and transportation sys-
tems which give Dubai a competitive ad-
vantage over other business centres in the
Gulf, the newly established Dubai Com-
merce and Tourism Promotion Board
whichis a statutory body actively encour-
ages investments ip manufacturing,
processing, distribution, tl:ElL'li}llg, trans-
port, finance and other service industries.
naddition, Dubai Chamber of Commerce
and Industry plays a vital role in the
commercial and industrial lite of the Emuir-
ate through the implementation of gov-
ernment policies designed to strengthen
Dubai’s economic and commercial rela-
tions with the outside world.

For more details, please contact Dubat
Commerce and Tourism Promotion
Board, ¢/o0 Dunning and Associates Ltd.,
Suite 1203-4, Shui On Centre, 6-8 Harbour
Road. Wanchai, Hong Kong or at tel no.
802 9002.

(Source : Dubai Commerce and Tourism
Promotion Board) 3
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EC Council Directive
on General Product

Safety

The European Community Councilhas
recently adopted a Directive on general
product safety to ensure that products
placed on the marketare safe. The salient
features of the Directive are as follows:

1. In the Directive, product shall mean
any product intended for consumers
or likely to be used by consumers,
supplied whether for consideration or
not in the course of a commercial ac-
tivity and whether new, used or re-
conditioned.

Second-hand productssupplied asan-
tiques or as products to be repaired or
re-conditioned prior to being used,
are excluded from the scope of the
Directive, provided that the supplier
clearly informs the person to whomhe
supplies the product.

2. Producer, in the Directive, means:

a. the manufacturer of the product,

tablishedinthe
Community,
and any other
person pre-
senting himself
as the manu-
facturer by af-

fixing to the
his

mark or other
distinctive
mark, or the
person whore-
conditions the products;

_ the manufacturer’s representative,
when the manufacturer 1S not es-
tablished in the Community or; if
there is no representative estab-
lished in the Community, the im-
porter of the product; and

. other professionals in the supply
chain, in so far as their activities
may affect the safety properties of a
product placed on the market.

3. Producers are under an obligation to
place only safe products on the mar-

ket. Producers shall meet the general
safety requirements as specified in the
Directive.

. Productssupplied shall be in conform-
ity with the general safety require-
ments as set out in the Directive.

. The provisions adopted shall apply
with effect from 1994 June 29.

Forenquiriesabout the Directive, please
contact Ms Vien Yuen of the Product
Standards Information Bureau of the In-
dustry Department at tel no. 829 4807.

(Source : Industry Department) b
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1Global technology standards arespear-
heading the movement towards open

markets as political barriers to the free
exchangeof goodsand services havecome
down,” said the two world bodies re-
sponsible for developing the majority of
yoluntary International Standards.

The International Organization for
ctandardization (ISO) and the Interna-
tional Electrotechnical Commission (IEC)
have chosen “International Standards —
A key to open markets” as the theme for
the World Standards Day (WSD) held on

October 14.

“tis relevant that GATT refers directly
to the value of International Standards,”
the Presidents of both organizations ex-
plained in their WSD message to national
member bodies, governments and busi-
ness. “Global traders need International
Standards because they provide keys to
re-shaping world trade for the benefit of
all,” they said.

Mr John A Hinds (President of AT&T
International) of ISO, and Mr Richard E
Brett (the former Chief Executive of the
Au§tralian Electrical Manufacturers As-
sociation) of IEC commented on the im-

The UK Jeans Market

si{:],’? EES l;ave ai‘-‘quired the status of “clas-

ita t}l?- fashion trade, making them

of o] tF 2 lﬁntthal} mostof the other types
Othing when it comes to trends.

It : |
bEEEE growth in the sales of jeans has
Maintained through innovations in

plications of the chan ging world order t

trade. ”The_ elimination of trade ba z;rirerz
on both regional and world levels mean:;
clo_ser and more comprehensive trade re-
lat10_ns among nations. As the political
barriers come down, the technical require-
ments for successful trade — whether
previously existing or newly created —
have become more obvious,” they said.

Their remarks are particularly signifi-
cant in the year when Eastern Eurépe IS
opening to world trade and developing
countries are seeking greater access to
market opportunities in the European
Community and North America. These
are important factors to reduce the enor-
mous debts and to improve the economy
of many such nations.

[International Standards create the con-
ditions for an open world market by es-
tablishing — through consensus — com-
mon specifications, and the terminology
to express them, for suppliers and clients
in cross-border trade, thus avoiding the
creation of non-tariff barriers due to tech-
nically divergent standards from one

country to another.

The Presidents of [ISOan
examples of the positivec
standardization is maki
first, the ISO 9000 Serie
pan-industry model for eval
ity management and assur gFstems

has been adopted In mor &)
tries: and second, the IE@ administered

certification schemes which rationalize

nd finishing. Jeans are nOW a
«ed fashion item and form

heople’s wardrobe.
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the process of verifying whether a prod-
uct meets specifications by replacing the
rljultiple and national assessment with a
singleand internationally recognized one.

The Presidents also emphasized the or-
ganizations’ commitmenttoaccelerate the
pace of International Standards develop-
ment in order to meet the emerging mar-
ket needs. They noted, “New materials,
such as composites and fine ceramics, are
gaining rapid acceptance by industry, but
still lack International Standards to char-
acterize them.

“Environmentally friendly products
and processes, and recyclable or biode-
eradable packaging are now firmly on the
scene and in need of the scientific and
technological benchmarks which Inter-
national Standards can otfer.”

TheISO/IEC message concluded, “The
open markets’ doorway to global pros-
perity is before us. An important set of
keys to our passage is provided by Inter-
national Standards.”

World Standards Day is celebrated an-
nually and it is the 23rd occasion in 1992.
This year, the event was held on October
14 in the ISO and IEC member countries.
It is used to highlight significant aspects
of the work carried out worldwide
throughout the year by thousands of ex-
perts who collaborate to develop Interna-
tional Standards.

(Source : International Organization for
Standardization) B

million pairs sold to men, 16 million to
women, and 14 million to children.

The production of jeans in UK has re-
mained static at 25 million pairs. The Far
East is the main source of low-end im-
ported jeans, with Hong Kong leading in
volume and value. However, China 1s
expected to take over the lead as major
source of supply because of its cheaper
pmducti(m. For imports of premium
brands, Europe takes the lead.

The most important selection criterniain
the ljl,ll‘ChﬂHf;" of jeans 1s value tor money,
followed by the make, brand, length of
leg, colour and width of leg. New tabric
treatment appears to be fairly low on the
list of customers’ priorities although
manufacturers have invested a lot in it.

Trends

The jeans ma rket 1s a mature one with a
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stable base but the trend towards higher-

priced, value-added jeans would main-
tain growth in value terms.

Fashion has a strong bearing on the
market and in recent years, jeans have
become the core of some fashion collec-
tions. Consumers in UK are willing to
spend over £50 (HK$654.5) for a pair of
the latest style.

Jeans have become an important item
of clothing worn in different ways by all
age groups. In the over-30 group, there s
a demand for darker shades of denim to
gowiththecollege “preppy” lookin which
this group associates with their past.
“Greenissues” willalso have abearing on
the market. Natural dyes which do not
damage the environment and natural cot-
ton become advantageous sales points.

Over the period leading to the year
2001, the main growth sector of the popu-
lation will be the 35 to 54 age group.
Because of their commitments such as
mortgagesand children’s education, they
will spend less on clothing.

At the same time, with the decline fore-
casted in the teenagers group and con-
sumers in their early 20’s, manufacturers
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The best way to make sure you don’t miss

any issue of The Business Journal is

out a subscription, Simply fill in this form

and send it with payment enclosec

Chinese Manufacturers’ Association of
Hong Kong, 4/F., CMA Building,

Connaught Road Central, Hong
Cheque or bank draft should be

payable to “The Chinese Manufacturers

Association of Hong Kong”.

will need to shift their
focus on sectors of the
population whichexpect
a growth rate and likely
to increase purchases.
This would be the age
groups of children and
the elderly.

Research has shown
that children begin to
demonstrate an interest
in fashion even as early
as four years old.
Refocussing strategic
marketing on this age
group may prove ben-
eficial asbrand loyalty is
established at an early
age.

Atthe otherend of the
scale, manufacturers
may try toaccommodate
the needs of older con-
sumers by launching
jeans which are cut more
generously.

Although the grcentage of jeans-wear-
ers of the UK gbpulation still lags some

way behind ghatgf cantinental Europe,
the UK denj (ts growing continu-

ously and the outlook is promising.

(Source: The Hong Kong Trade Develop-
ment Council) Y
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Exhibits

Investment & Trade '92

1992 HK Ind'l Trade Fair

Arab Plastic & Rubber
Industry Trade Show

Arab Industrial Machinery Show

The 16th Int'l Expo "92

Textile & Clothing Machinery

Indonesia 1992

Dress Design

Home Decor & Safety Show 92

China Packprint 1992

HK Convention
& Exhibition Centre

HK Convention
& Exhibition Centre

Dubai World Trade Centre,
Dubai

Dubai World Trade Centre,
Dubal

Expo Centre Sharjah, United
Arab Emirates

J F Kemayoran Intl Exhibition
Centre, Jakarta, Indonesia

Shenzhen Int'l Exhibition Centre

New World Plaza

Shenzhen Int'l Exhibition Centre

Industrial investment promotion, trade
promotion

CAD/CAMICAE, cutting & welding
machines, foolings, motors &
generators, hydraulic equipment,
pumps & valves, universal parts to
environmental technology

Plastic and rubber products

Industrial machines, part &
accessories

Office and factory equipment,
electronics, electrical plant & food
processing

Textile & clothing machineries

Design samples, finished designs and
finished garments

& household appliances

ntirﬂes & equipment

Organizer

Adsale Exhibition Services Lid.
Tel: 511 0511
Fax: 507 5014

HK Trade Fair Group
Tel: 827 6211
Fax: 827 7831

Al Fajer Information & Services
Tel: 9714 621 133
Fax: 9714 622 802

Al Fajer Information & Services
Tel: 9714 621 133
Fax: 9714 622 802

Expo Centre Sharjah
Tel: 9716 391 888
Fax: 9716 392 888

P T Pamerindo Buana Abadi Indonesia

Tel: 21 325560
Fax: 21 331223

The Textile Industry Sub-Council of China
Council for the Promotion of Int'l Trade /o

Shenzhen Int’l Exhibition Centre
Tel: 0755 263 838
Fax: 0755 264 250

Oriental Weslay Promotions Ltd.
Tel: 807 7633
Fax: 570 5303

Corpo Int'l Services
Tel: 541 9196
Fax: 545 7639

Organizer

Contact person/Tel no.

Supervisory Management Group

Annual Conference

1992 Case Writer of the Year

Award Ceremony

Hongkong Owner-Manager

{1/F, VTC Tower,

27 Wood Road, Wanchai

11/F, VTC Tower,

27 Wood Road, Wanchali

11/F, VTC Tower,

07 Wood Road, Wanchai

The Management Development
Centre of Hong Kong

The Management Development
Centre of Hong Kong

The Management Development
Centre of Hong Kong

Mr Lucius Lai
836 1827

Mr Andy Welsh
836 1828

Mr Sam Ying
836 1826

My )

Association Monthly Workshop

Wl ‘-1~ -1 9k The Business Journal November
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Ordinary Members
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Simatelex Mfg Co. Ltd.

Managing Director: Suen Chi Sun
Products: Household appliances eg
hairdryers, coffee makers
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Godwin Electrical Ltd.
Director: L1t Wing Leung
Products: Welding equipment
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Kung Yuen Computer Label Co.
Sole Proprietor: Fung Ping Cheung

Products: Woven label
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Bonica Precision Ltd.

Managing Director: Joseph Lau
Products: Quartz analog watches

L E AR Al
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Jimfund Ltd.
Manager: Chan Siu Kan
Products: Edible oil
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‘Top-Brite Marketing Services Ltd.

Marketing Manager: David Chan
Products: Food

X R K2
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Wai Hung Gmt Fty
Clerk: Candy Lam

feb b 5 O HF O Bix
BEYLE . D. Bonifacio

Quebec Government
Agent for Quebec: D. Bonifacio
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Gofree Ltd.

Director: Chan Chi Kin

Nature of business: Beverage trading

KA PR 7
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Fulex Precision Ltd.

Managing Director: Joseph Lau

Nature of business: Watch components &
case

Inter-Continental Certification

Consultancy Ltd. ( ICCC )

4t . Wolfgang Arhelger

S | E M EERYE

Inter-Continental Certification

Consultancy Ltd. ( ICCC )

Director: Wolfgang Arhelger

Nature of business: Technical consultancy
for safety approval &
certification

541 4541
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WAL WA Products: Garment
S aliT: ) A3

Honeycomb Gmt Fty P 3k AT PR AN 7 u
Managing Director: William Wong WA - Bl

Products: Garment

RO\ 5] 83T

A g TR ELH B & BUE fh 278 5 Ak

i - SHa A %5 > HERTEEE [ 542 8622 ©
Paragon Mfg Ltd.

Director: Chan Luen Kwun
Products: Knitwear

For enquiry on CMA members’ pro-
ducts, please contact Trade Enquiries
Section at tel no. 542 8622.
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Telford Knitters Ltd.

Director: Cheng Kam Ho £ =
Products: Knitwear %E’t’ HX=

Associate Members

A 7 68 4% TE I B 3 T 50, 2% PF 340 7]
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Sun Fat Silverware Electroplating Lucky Brother Ind’] Co,
Service Director: Peter Cheung

Sole Proprietor: Lee Kwong Nature of business: General trading
Products: Chinese & western style

silverware electroplating

M

5N

Wiy A gy
T 245 5 TR Y AT PR 2 7] KHS  BLAL R 5 B ED R
i G2 L K B | Viva Trading Co.
H & o AR Director: Simon L

Winnersnit Knitters Ltd. Nature of business: Toys, all kinds of o
Director: Chan Po Choi T s of gift
C Og

Products: Garment printing
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